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The All-in-One Smart Panel You Asked For

New Customers:
Today’s New Consumers Want

Smart Security, Video,
& Smart Home Devices
e Millennials

e First-Time Homeowners
e Condos/apartments

v/ Smarter Security Panel

v/ Self Healing Cameras

v/ Superior Range Sensors

v/ Smart Automation Connectivity
v Intuitive Smart Phone App

v/ Easy Dealer Tools
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PRIMA: Proven What Consumers Want.
#1 Trigger for Purchasing a Home Security System
Today: Home Automation Features

Acquisition Triggers of Home Security System
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% Specifying Triggers
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Wanted smarthome/  Insurance discount ~ Started afamily ~ Moved intoa home ~ Started traveling  Burglary or other Wanted toknow  Burglary or other

home automation ~ from property &wantedextra  thatalreadyhada  more, for work or incidentsat ~ when ourschoolage  incident at my
devices or featuresin  insurance provider  security/peace security system otherreasons  neighbor's home, or  orteen children go home
my home of mind home of friend/family in & out of the home
member

Per Respected Independent Industry Research Experts, Parks Associates Recent Study:
"At 29%, the Highest Trigger for Acquiring a Security System is Smart Home Features”
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